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HIGHLIGHTS

• iTrack move from operating business to licence model with Bridgestone completed

• Breakthrough deal  - reduces risk profile and enables financial self-sufficiency

• New leadership and management focus in both SAW and Translogik

• Increased drive for future commercial success with SAW

• Building new Commercial Advisory Panel (CAP) to provide sector insights

• Proposed changes to capital structure to facilitate future distributions

• Exciting growth potential in all areas
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STRATEGY RECAP

INNOVATE

APPLY

COMMERCIALISE

REALISE

SAWSense iTrackTranslogik IntelliSAW

Commercially active under 
TRT

Ten year duration 
licensing income 
from Bridgestone 
Corp 2020-2030

Sold to 
Emerson Corp 
for US$5m in 
October 2015
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Provider of specialist sensor systems

Surface Acoustic Wave (SAW) technology

• Measures torque, pressure, 
temperature, strain and/or thrust

• Wireless, and no battery source
• Real-time accuracy for control, output 

and efficiency

Industry standard tyre inspection tools

• Rapid and accurate reading of  tread 
depth, pressure, RFID & TPMS data

• Used for car, commercial truck & bus
• Bluetooth data transfer to tyre 

management systems

TRANSENSE TECHNOLOGIES PLC
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FINANCIAL HIGHLIGHTS FY20

• FY20 Revenues from continuing operations in line at £0.60m (2019: £0.60m)

• FY20 EBITDA loss reduced to £0.68m (2019: loss of £0.70m)

• FY20 Net loss after taxation from continuing operations of  £1.09m (2019: £0.84m)

• Cash used in operations £1.85m (2019: 0.69m)

• All iTrack Group related assets transferred to ATMS on 24 June 2020 

• Year end cash and cash equivalents of £1.19m (2019: £2.65m)



ITRACK TRANSACTION SUMMARY
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2020 2019

£Millions £Millions

Non Current Assets 1.14 1.47

Cash 1.19 2.65
Debtors & prepaid 0.67 1.35
Bridgestone Deal 0.26 -         

Current Liabilities 0.84 0.72

Lease Liability 0.24 -         
Net assets 2.18 4.75

Statement of 
Financial Position

• FY20 Balance Sheet adjusted for 
Bridgestone deal:

• Transaction signed in June 2020 and completed in September 2020

• Deal financial summary:

• New iTrack royalty income starts July 2020 at the initial rate of £0.60m per annum and growing

Deal Summary £m $m
Receipt for net assets 2.56 3.26
Loan repaid (1.52) (1.95)
Net monies in 1.04 1.31
Deal Costs (0.20)
Net proceeds 0.84

“The iTrack acquisition helps move Bridgestone closer to its goal of becoming a 
leader in sustainable and advanced mobility solutions. Bridgestone recognised 
that iTrack held a leading position in the market as a best-in-class mining tire 
management platform. The addition of the iTrack business to our solutions 
portfolio strengthens Bridgestone’s ability to serve our OTR customers by 
delivering insights and information that will enhance their operations.”

Brian Goldstine, president, mobility solutions and fleet management, 
Bridgestone Americas Inc., Modern Tire Dealer, 17 July 2020
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ITRACK ROYALTY –
GROWTH PROSPECTS
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Mine trucks - ultra
size*

iTrack
B-TAG
Other
No TPMS fitted

*Source: Parker Bay Mining research (market size), TRT estimates of market share

Chart shows TPMS market share 
on Ultra size mine haul trucks

Ultras = 25% of total mine haul 
trucks by number

Ultras = 35% of potential TPMS 
market by value



Measures strain, pressure, torque, thrust and
temperature using Surface Acoustic Wave (SAW)
resonators.

SAW resonators are compact and rugged, and can
be interrogated on a real-time basis, wirelessly
and without need for a local power source.

Unique benefits in applications where real time
values for torque, thrust and/or strain
measurements can be fed back to control systems,
and used to optimise output performance, reduce
emissions or unnecessary intervention for regular
maintenance checks.

FY20 income £0.21m

FY20 EBIT – (£0.58m)

SAW TECHNOLOGY RECAP
Surface Acoustic Wave (SAW) sensing 

Can be used to improve efficiency in delivery of power,
hence offers potential for enhanced sustainability.

Protected by multiple patents and supplemented by
extensive applications and know-how which is has a low
risk of replication by others.

Has undergone rigorous testing under the GE ITEP
program for use in the upgraded replacement gas turbine
engines to be used in the US Army Black Hawk and
Apache helicopters

Continue to develop enhanced electronic reader features
and software, alternative resonant sensing elements, and
additional capabilities in mechanical design,
manufacturing, calibration and test.
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“Transense identifies innovative methods to
apply SAW-based sensor technology and
transfer its know-how to major corporate
partners in targeted industry sectors

We will seek to strengthen the presence of
our technology in a broader range of
applications

This will be achieved through actively
marketing the provision of technical,
engineering consultancy and prototyping
services and commercialised by establishing
licensees, joint ventures and strategic
alliances with the support of a secure supply
chain”

Source –Transense SAW business plan 2020-2025

“Our vision is to be recognised as the No.1 choice
for SAW-based patented technology sensor
solutions in the world

Our objective is to achieve scale by forming one or
more strategic alliance(s) to penetrate high value
market sector(s)

We will support production feasibility by customers,
partners &/or licensees”

SAW – STRATEGIC PLAN
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SAW – STRATEGIC PLAN

Target sectors for commercial development

• Motorsport (“proving ground”)
• Aerospace /avionics (by expansion from ITEP to other programs)
• Electronic Power Assisted Steering (EPAS)*
• Automotive driveline*, especially EV and hybrid
• Industrial turbines & hydrodynamic couplings
• Green energy, especially wind & wave turbine
• Marine engines & LNG storage

* With primary focus on OTR, ATV sport & recreational, Agricultural & 
construction, and Autonomous vehicles 

Supported by formation of Commercial Advisory Panel
Drawn from network of industry sector & applications specialists
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FY20 income £0.51m

FY20 EBIT – £0.13m

TRANSLOGIK
A leading provider of innovative tyre management solutions

With decades of experience in the automotive industries,
Translogik is a leading supplier of hardware and
technology to the biggest names in the business, thanks to
a reputation built on long lasting, highly accurate tools
such as the TL-G1 developed specifically for use in the
field.

• The Probe business was acquired in 2009 and has made a 
regular positive contribution to overheads.

• The Probe is aligned with the Tyre Monitoring Systems 
(TMS) of all the major tyre OEM’s.

• The adoption of more intelligent tyres has led to the 
introduction of the new modular TLGX range which was 
launched this year with four different configurations.

• The Generation 1 Tyre Probe still remains very popular and 
is integrated by many of the major tyre suppliers for use in 
their own Tyre Management Systems.
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• Mindful of Covid-19 risks, but no significant short-term impact

• iTrack royalty income already showing growth from base of £50k/month

• Set up of SAW Commercial Advisory Panel

• Probe income experiencing more growth

• Break even in Q1 FY21 v £0.6m loss FY20 and future profitability now visible

• Next trading update due at AGM in December
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POST YEAR END HIGHLIGHTS



• Company is de-risked and in a strong financial position 

• iTrack royalty - prospects for growth over ten-year term

• SAW under fresh management and new commercial focus

• Opportunities in both SAW and Translogik

• Proposal at AGM to change capital structure to facilitate future distributions

• Demonstrate clear plans and confidence in future success

OUTLOOK
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APPENDICES
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The Transense Team at Weston on the Green



2020 2019
£Millions £Millions

Continuing Operations
Revenues 0.60 0.60
Cost of Sales 0.27 0.22
Gross Profit 0.33 0.38
Adminstrative Expenses 1.70 1.58
Operating Loss 1.37 1.20
Other Income 0.12 0.08
Interest 0.01 -                     
Taxation 0.17 0.28
Profit/(Loss) on Continuing Operations 1.09 0.84

Discontinued Operations
Loss from discontinued operations 1.45 0.62
Profit/(Loss) for the year 2.54 1.46

SUMMARY
Statement of comprehensive income
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SUMMARY
Consolidated statement of cash flows 
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2020 2019
£Millions £Millions

Cash flow from operating activities
Loss for the period 2.54 1.46
Adjustments 0.97 0.50

Operating Cash Flows before Working Capital Movement 1.57 0.96
Movements in Working Capital 0.29 0.27

Net Cash generated/used in operations 1.86 0.69
Cash flow from investing activities

Interest -                     -                     
Taxation Recovered/Paid 0.27
Capital Expenditure (Net of disposals) 0.50 0.86

0.50 0.59
Cash Flow from financing activities

Proceeds from issue of share capital -                     2.33
Loans received less repaid 0.97 -                     
Other 0.07 -                     

0.90 2.33

Net Decrease/Increase in cash 1.46 1.05



SUMMARY
Statement of financial position 

16

2020 2019
£Millions £Millions

Non Current Assets 1.14 1.47

Current Assets
Cash 1.19 2.65
Other 1.91 1.35

3.10 4.00

Current Liabilities 1.89 0.72

Lease Liabilities 0.17 -                     

Net Assets 2.18 4.75

Capital and Reserves
Share Capital 5.45 5.45
Share Premium/Translation Reserve/SBP 2.63 2.65
Accumulated Deficit 5.90 3.35

Shareholder's funds 2.18 4.75



SHAREHOLDINGS
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* Includes 4.17% as financial instruments

Significant shareholders %
CriSeren 9.40%
Spreadex * 7.96%
Seneca 7.67%
P Lobbenberg 5.94%
WB Nominees 4.95%
Legal & General 3.31%
Harwood Capital LLP 3.13%
Gerald Oury 3.03%
Total 45.38%

Directors %
N Rogers 0.74%
M Segal 0.21%
R Westhead 0.10%
Total 1.05%



Nigel Rogers, Executive Chairman: Nigel has over twenty years’ experience as a director of AIM listed engineering 
businesses, notably as CEO at Stadium Group Plc (2001-2011) and CEO at 600 Group Plc (2012-2015). He joined 
Transense as Non-Executive Deputy Chairman in 2015, and is also Chairman at Surgical Innovations Group plc., and 
Senior Independent Director at Solid State PLC.

Melvyn Segal, Chief Financial Officer: Melvyn is a Chartered Accountant and experienced company finance director, 
having previously held finance director positions at various high growth private businesses. Prior to entering the 
commercial sector Melvyn was a partner for 22 years at the accountancy firm Arram Berlyn Gardner.

Rodney Westhead, Non-Executive Director: Chartered Accountant by training and until 2005 previous appointments 
were Chief Executive of Ricardo plc, the major automotive consulting engineering group with sales of £200 million a 
year and Chairman of Clean Air Power plc.

Nick Hopkins , Managing Director, SAW: Commissioned Officer in Royal Engineers, later transferring to Army Air 
Corps in operational command of Lynx & Gazelle helicopter squadron. Appointed Commercial Director of Sensor 
Technology Ltd in 2002, returning to operational service between 2009 & 2014 in planning, training & industrial 
supply interface. Appointed MD of South Midlands Communications Ltd in 2015, then operated an independent 
consultancy business until recently.

BOARD & MANAGEMENT
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Extracts from slide deck, “Bridgestone Mid-Long Term Business Strategy Update, August 7, 2020 – see 
www.bridgestone.com

BRIDGESTONE STRATEGY UPDATE
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Extracts from slide deck, “Bridgestone Mid-Long Term Business Strategy Update, August 7, 2020 – see 
www.bridgestone.com

BRIDGESTONE STRATEGY UPDATE
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Extracts from slide deck, “Bridgestone Mid-Long Term Business Strategy Update, August 7, 2020 – see 
www.bridgestone.com

BRIDGESTONE STRATEGY UPDATE
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Extracts from slide deck, “Bridgestone Mid-Long Term Business Strategy Update, August 7, 2020 – see 
www.bridgestone.com

BRIDGESTONE STRATEGY UPDATE



Transense Technologies has developed two distinct sensors (one to measures torque and
temperature, and the other pressure and temperature), and the requisite electronics to interrogate
and read them. These sensors utilise Surface Acoustic Wave (SAW) technology.

A SAW is an acoustic wave that travels along the surface of an elastic material. This kind of wave is
commonly used in piezoelectric devices in electronic circuits. These piezoelectric devices will
convert electrical pulses into mechanical vibrations and, conversely, mechanical vibrations into
electrical pulses. A SAW resonant sensor is designed to resonate at a certain frequency, but if its
piezoelectric substrate distorts through heat, mechanical stress or pressure, it will resonate at a
different frequency. When a radio wave is directed at this device to interrogate its properties, it will,
in the absence of any external forces, reflect (back scatter) a wave of the same frequency to the
source. If, however, the device is subject to external force, e.g. heat or stress, the reflected wave
will be of a different frequency and that change in frequency can be measured. The Company has
developed a way of measuring the difference in frequency between these waves in a range of
sensors, which can be used to accurately calculate torque, temperature and pressure. In order to
read this change in frequency, the Company has developed associated interrogation electronics
and software. These SAW devices are fabricated utilising common processes employed in the
manufacture of silicon integrated circuits.
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TRANSENSE CORE TECHNOLOGY
What is Surface Acoustic Wave (SAW) sensing?



Disclaimer
The information contained in this document (“Presentation”) has been prepared by Transense Technologies plc (the “Company”). The Company's a UK company quoted on 
AIM, a market operated by London Stock Exchange plc. This Presentation has not been fully verified and is subject to material updating, revision and further verification 
and amendment without notice. This Presentation has not been approved by an authorised person in accordance with Section 21 of the Financial Services and Markets Act 
2000 (as amended) (“FSMA”) and therefore it is being provided for information purposes only. 
Allenby Capital Limited (“Allenby Capital”), which is authorised and regulated by the Financial Conduct Authority, is acting as the nominated adviser and broker to the 
Company. Accordingly, the recipients should note that Allenby Capital is neither advising nor treating as a client any other person and will not be responsible to anyone 
other than the Company for providing the protections afforded to clients of Allenby Capital nor for providing advice in relation to the matters contained in this 
Presentation. 
While the information contained herein has been prepared in good faith, neither the Company nor any of its directors, officers, agents, employees or advisers give, have 
given or have authority to give, any representations or warranties (express or implied) as to, or in relation to, the accuracy, reliability or completeness of the information in 
this Presentation, or any revision thereof, or of any other written or oral information made or to be made available to any interested party or its advisers (all such 
information being referred to as “Information”) and liability therefore is expressly disclaimed. Accordingly, neither the Company nor any of its directors, officers, agents, 
employees or advisers take any responsibility for, or will accept any liability whether direct or indirect, express or implied, contractual, tortious, statutory or otherwise, in 
respect of, the accuracy or completeness of the Information or for any of the opinions contained herein or for any errors, omissions or misstatements or for any loss, 
howsoever arising, from the use of this Presentation. 
The views of the Company’s management/directors and/or its partners set out in this document could ultimately prove to be incorrect. No warranty, express or implied, is 
given by the presentation of these figures here and investors should place no reliance on the Company’s estimates cited in this document. 
This Presentation may contain “forward-looking statements” that involve substantial risks and uncertainties, and actual results and developments may differ materially 
from those expressed or implied by these statements. These forward-looking statements are statements regarding the Company’s intentions, beliefs or current 
expectations concerning, among other things, the Company’s results of operations, performance, financial condition, prospects, growth, strategies and the industry in 
which the Company operates. By their nature, forward-looking statements involve risks and uncertainties because they relate to events and depend on circumstances that 
may or may not occur in the future. These forward-looking statements speak only as of the date of this Presentation and the Company does not undertake any obligation 
to publicly release any revisions to these forward-looking statements to reflect events or circumstances after the date of this Presentation. 
This Presentation should not be considered as the giving of investment advice by the Company or any of its directors, officers, agents, employees or advisers. In particular, 
this Presentation does not constitute or form part of any offer or invitation to subscribe for or purchase any securities and neither this Presentation nor anything contained 
herein shall form the basis of any contract or commitment whatsoever. No reliance may be placed for any purpose whatsoever on the information or opinions contained in 
these slides or the Presentation or on the completeness, accuracy or fairness thereof. In particular, any estimates or projections or opinions contained herein necessarily 
involve significant elements of subjective judgment, analysis and assumptions and each recipient should satisfy itself in relation to such matters.
Neither the issue of this Presentation nor any part of its contents is to be taken as any form of commitment on the part of the Company to proceed with any transaction 
and the right is reserved to terminate any discussions or negotiations with any prospective investors. In no circumstances will the Company be responsible for any costs, 
losses or expenses incurred in connection with any appraisal or investigation of the Company. In furnishing this Presentation, the Company does not undertake or agree to 
any obligation to provide the recipient with access to any additional information or to update this Presentation or to correct any inaccuracies in, or omissions from, this 
Presentation which may become apparent. 
Neither this Presentation nor any copy of it may be (a) taken or transmitted into Australia, Canada, Japan, the Republic of South Africa or the United States of America 
(each a “Restricted Territory”), their territories or possessions; (b) distributed to any U.S. person (as defined in Regulation S under the United States Securities Act of 1933 
(as amended)) or (c) distributed to any individual outside a Restricted Territory who is a resident thereof in any such case for the purpose of offer for sale or solicitation or 
invitation to buy or subscribe any securities or in the context where its distribution may be construed as such offer, solicitation or invitation, in any such case except in 
compliance with any applicable exemption. The distribution of this document in or to persons subject to other jurisdictions may be restricted by law and persons into 
whose possession this document comes should inform themselves about, and observe, any such restrictions. Any failure to comply with these restrictions may constitute a 
violation of the laws of the relevant jurisdiction. 


